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DISCLAIMER
FORWARD-LOOKING STATEMENTS
Certain information set forth in this document ( “Presentation”) contains “forward-looking statements” and “forward-looking information” within the meaning of applicable Canadian securities legislation (referred to herein as
“forward-looking statements”). Except for statements of historical fact, certain information contained herein constitutes forward-looking statements which include but are not limited to statements related to activities, events or
developments that Greenway Greenhouse Cannabis Corporation and its affiliates (“Greenway” or the “Company”) expects or anticipates will or may occur in the future, statements related to the Company’s business strategy
objectives and goals, and management’s assessment of future plans and operations which are based on current internal expectations, estimates, projections, assumptions and beliefs, which may prove to be incorrect. Forwardlooking statements can often be identified by the use of words such as “may”, “will”, “could”, “would”, “anticipate”, ‘believe”, expect”, “intend”, “potential”, “estimate”, “budget”, “scheduled”, “plans”, “planned”, “forecasts”, “goals” and
similar expressions. Forward-looking statements are neither historical facts nor assurances of future performance. Forward-looking information is based on several factors and assumptions made by management and
considered reasonable at the time such information is provided, and forward-looking information involves known and unknown risks, uncertainties and other factors that may cause the actual results, performance or
achievements to be materially different from those expressed or implied by the forward-looking information.
Risk Factors that could cause actual results, performance or achievement to differ materially from those indicated in the forward-looking statements include but are not limited to the following: the impact of novel coronavirus
“COVID-19”, Greenway’s ability to raise required additional capital, the Company’s limited operating history, ability to achieve revenue growth and development. ability to realize growth targets, forward looking statements may
prove to be inaccurate, costs related to its investment in infrastructure, growth, research and development, regulatory compliance and operations, inability to turn a profit or generate immediate revenues, operating in a novel
industry, supply and demand fluctuations, inaccuracy of market data, regulatory risks and uncertainties, supply chain issues, reliance on a single facility. uncertainty of licensing and regulatory approvals, regulatory compliance
risks, marketing limitations in regulated industry, effect of rapid growth and consolidation on key relationships, industry competition, effect of negative publicity, effect of end of product for consumer, product development and
profitability, novel products and market competition, effect of clinical research on public perception and medical efficacy, safety and social acceptance, consumer preference and customer retention, impact of Canadian Free
Trade Agreement, compliance with import and export laws, attraction and retention of key personnel, impact of entering into strategic alliances, contractual relationships, joint ventures or other relationships, impact of future
acquisitions or dispositions, agricultural risks. disruption of key utilities and lack of skilled labor, rising energy costs, efficacy of quality control systems, product recalls, product liability, safety, health and environmental laws and
regulations, fraudulent or illegal activity by employees, contractors and consultants, litigation, reliance on information technology systems and potential impact of cyber-attacks, liability or the threat of liability in relation to
personal and confidential information, protection and enforcement of intellectual property rights, or intellectual property it licensed from others, breaches of security, incurring additional indebtedness, adequate internal controls
over financial reporting, material weakness in its internal controls and loss of confidence, negative operating cash flow, credit risk, changes to tax and accounting requirements, securing adequate insurance, accuracy of forward
looking statements, the price of the Common Shares in public markets may experience significant fluctuations, impact of published content and research from industry analysts, dilution of current shareholders through
additional share issuances from treasury, no anticipated dividends, ongoing reporting requirements under applicable securities laws and stock exchange policies.
Readers are cautioned that the foregoing list is not exhaustive. Additional information about these and other assumptions, risks and uncertainties are set out in the section entitled “Risk Factors” in the Company’s long form nonoffering prospectus dated September 3, 2021 and filed under the Company’s profile at www.sedar.com (the “Prospectus”). All the forward-looking statements made in this Presentation are qualified by these cautionary statements
and other cautionary statements or other factors contained herein or in the Prospectus. There can be no assurance that forward-looking statements will prove to be accurate, as actual results and future events could differ
materially from those anticipated in such statements. The Company undertakes no obligation to update forward-looking statements if circumstances or management’s estimates or opinions should change except as required by
applicable securities laws. The forward-looking statements contained herein are presented for the purposes of assisting readers in understanding the Company’s plan, objectives and goals and may not be appropriate for other
purposes. The reader is cautioned not to place undue reliance on forward-looking statements.

UNITED STATES INVESTORS
This Presentation is not an offer of securities for sale in the United States or in any other jurisdiction. Securities may not be offered or sold in the United States absent registration or an exemption from registration under the U.S.
Securities Act.
The securities of the Company have not been and will not be registered under the United States Securities Act of 1933, as amended (the “U.S. Securities Act”) or any state securities laws and may not be offered and sold in the
United States except pursuant to an exemption from the registration requirements of the U.S. Securities Act.
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DISCLAIMER (CONT’D)
OTHER CAUTIONARY NOTES
FUTURE-ORIENTED FINANCIAL INFORMATION
To the extent any forward-looking statement in this Presentation constitutes “future-oriented financial information” or “financial outlooks” within the meaning of applicable Canadian
securities laws, such information is being provided to demonstrate the anticipated market penetration and the reader is cautioned that this information may not be appropriate for any
other purpose and the reader should not place undue reliance on such future-oriented financial information and financial outlooks. Future-oriented financial information and financial
outlooks, as with forward-looking statements generally, are, without limitation, based on the assumptions and subject to the risks set out above under the heading “Forward Looking
Information”. The Company’s actual financial position and results of operations may differ materially from management’s current expectations and, as a result, the Company’s revenue
and expenses. Readers are cautioned that the forward-looking information provided in slide #4, #11, #12, #13, #14, #18, #22 and #23 may also contain future-oriented financial information
in reference to expectations of the Company’s future performance as measured by certain non-IFRS measures including, but not limited to “Adjusted EBITDA”, “Adjusted EBITDA Margins
(%)”, “Adjusted Gross Profit”, and “Adjusted Gross Profit Margins (%)”. Please refer to the additional disclosures and cautionary notes outlined under the “Non-IFRS Financial Measures”
section of this disclaimer.

INDUSTRY INFORMATION
This Presentation also contains or references certain market, industry and peer group data which is based upon information from independent industry publications, market research,
analyst reports and surveys and other publicly available sources. Although the Company believes these sources to be generally reliable, such information is subject to interpretation and
cannot be verified with complete certainty due to limits on the availability and reliability of data, the voluntary nature of the data gathering process and other inherent limitations and
uncertainties. The Company has not independently verified any of the data from third party sources referred to in this Presentation and accordingly, the accuracy and completeness of
such data is not guaranteed.

NON-IFRS FINANCIAL MEASURES
This Presentation refers to certain non-IFRS measures to evaluate the performance of the Company. The terms “EBITDA”, “Adjusted EBITDA”, “Adjusted EBITDA Margin (%)”, “Adjusted
Gross Profit”, “Adjusted Gross Profit Margin (%)”, and “Free Cash Flow” do not have any standardized meaning prescribed within International Financial Reporting Standards (“IFRS”) and
therefore may not be comparable to similar measures presented by other companies.

Such measures should not be considered in isolation or as a substitute for measures of performance in accordance with IFRS, The Company calculations EBITDA as net income (loss) plus
(minus) income tax expense (recovery), plus (minus) interest expense (income), plus amortization, plus depreciation. The Company calculates EBITDA on a consistent basis from period to
period and gains and losses from one-time or non-recurring events are eliminated. The Company calculates Adjusted EBITDA as net income (loss) plus (minus) income tax expense
(recovery), plus (minus) interest expense (income), net, minus rental income, plus (minus) non-cash fair value adjustment on sale of inventory, plus (minus) non-cash fair value adjustment
on growth of biological assets, plus amortization, plus share-based compensation, plus impairment, plus transaction costs and certain one-time non-operating expenses, as determined
by management. Free Cash Flow is calculated herein as Cash Flow from Operations minus Capital Expenditures (“Capex”), Management believes that these non-IFRS measures provide
useful information to readers as a supplement to reported IFRS financial information. Management reviews these non-IFRS financial measures on a regular basis and uses them to
evaluate and manage the performance of the Company’s operations. These measures should be evaluated only in conjunction with the Company’s comparable IFRS financial measures.
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INVESTMENT THESIS
Demonstrated ability to leverage management expertise and depth of experience in deploying high-margin,
low-cost cultivation methods to rapidly scale indoor greenhouse production to profitability
Experienced & AwardWinning Management

1

Competitive Edge with

2

Cultivation Expertise

3

4
5

Proven Ability to Scale
with Lean Overhead
Well Capitalized &
Clean Balance Sheet
Free Cash Flow Potential &
Flexibility

Founded by Carl Mastronardi & Jamie D’Alimonte, award-winning produce
cultivators of DelFrescoPure®, a family-owned grower of exceptional
greenhouse vegetables with +40 years experience in scaling indoor
greenhouse ventures to profitability
Average all-in cash COGS per gram of C$0.661 with an average yield
of +180 grams per plant in the Company’s very first revenuegenerating quarters for the trailing six month period ended Dec 31st,
2021 (Q2-FY22 & Q3-FY22), since direct-listing to the CSE in Sept 2021

Quadrupling total annual production capacity to ~24,000
kg/yr2 upon completion of facility expansion expected in Q4FY23 (from current 6,000 kg/yr) & executing on key initiatives to
further drive down overhead costs and support leading margins
Current portion of long-term debt is C$6.2MM, with only C$4.5MM in
long-term debt remaining on Balance Sheet and C$9.6MM total cash
on hand to fund upcoming expansion capital expenditures and nearterm liabilities
Expected Adjusted EBITDA 12-month run rate of ~C$20 million3 upon
completion of facility expansion (operating at full capacity), providing a
high degree of cash flow flexibility to pay down debt, reinvest in growth,
or distribute dividends to shareholders

1

Excludes: (i) non-cash amortization & depreciation costs allocated to COGS; Includes: (ii) cash costs of shipping & packaging allocated to COGS. Non-IFRS measure and does not have any standardized definition or meaning under IFRS, and therefore may not be comparable to similar measures presented by other companies; please refer to the Appendix for reconciliation of non-IFRS measures in Q2-FY22 and Q3-FY22.

2

The forward-looking production capacity is based on several material factors and assumptions; please refer to the Company’s Q3-FY22 press release and MD&A. Facility expansion construction commencing in Q1-FY23 with expected completion in Q4-FY23; Current annual production will remain at ~6,000 kg, operating full capacity until forecast completion of facility expansion and licensing.
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The information on this slide is future-oriented financial information, and is subject to the risks, uncertainties and qualifications outlined in under the cautionary disclaimers regarding “Forward-Looking Statements”, and “Forward-Oriented Financial Information”, and the risk factors referenced in the "Risk Factors" section of the Company's Q3-FY22 MD&A as well as in the “Risk Factors” section of the additional disclaimer available in the Appendix. Without limiting the generality of those cautions, the expectations
concerning references to non-IFRS financial measures such as “adjusted EBITDA”, “adjusted EBITDA margins (%)”, “adjusted gross profit”, and “adjusted gross profit margins (%)” are based on the following general assumptions: (i) the Company’s ability to achieve a future minimum average sale price per gram of C$1.65; (ii) the Company’s ability to maintain future consistency in average yield per plant harvested approximating 180 grams; (iii) the Company’s ability to maintain future consistency in achieving a
maximum average all-in cash cost of production per gram of $0.65; (iv) the Company’s ability to maintain future consistency in achieving a maximum proportionate increase in total annual cash overhead costs of approximately C$765K per each additional 1-acre of total indoor greenhouse flowering & cultivation area expanded; (v) the Company’s ability to complete future facility expansion construction projects on time and within budgeted costs, including required licensing for additional indoor greenhouse cannabis
flowering & cultivation area; (vi) the Company’s ability to operate at full capacity on annualized basis upon completion of referenced facility expansion plans; (vii) the Company’s future ability to raise additional capital via private placement offering and the exercise of outstanding warrants with proceeds being used to fund facility expansion capital expenditures that are in excess of the Company’s current cash balance; (viii) the Company’s ability to maintain future consistency of total annual production equaling total
annual volume sales, expressed in terms of a total number of grams of cannabis dried flower; and (ix) future potential for material changes in legal regulation, market factors, inflation, or general economic conditions that may or may not have adverse impacts on the Company’s operating and financial performance. Non-IFRS financial measures and do not have any standardized meaning or definition under IFRS, and therefore may not be comparable to similar measures presented by other companies; please refer
to the Appendix for reconciliation of non-IFRS measures in for the trailing six months ended December 31, 2021, as well as the Company’s Q3-FY22 MD&A for definitions and a reconciliation to IFRS.
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GREENWAY AT A GLANCE
First-mover in Canada’s emerging era of profitable cannabis cultivation, committed to delivering shareholder
value with industry-leading production unit economics that are conducive to long-term profitability

Leading
Licensed
Producer

Annual Production
Capacity of
~24,000 kg1

1 of only 26 nursery licenses in
Canada and only 1 of 4 in Ontario:2

Fully-licensed facilities located in
Ontario with State-of-the-art
Cultivation Assets:3

Full suite of premium dried cannabis
flower products for recreational retail
& medicinal sales channels:

Low-cost producer of premium dried
cannabis flower with Avg. All-in Cash

167,000 ft2 Flowering Cultivation Area

Sun County Kush; 20% to 27% THC

53,000 ft2 Nursery Area

Blackberry Gelato #8; 19% to 26% THC

22,000 ft2 High-Tech Processing Area

GG9; 20% to 24% THC

Competitive edge in cultivational
expertise growing average yields in
excess of ~180 grams per plant

Licensed cultivator of premium dried
cannabis flower for B2B wholesale

Profitable
Unit
Economics

Products Sold
In 5 Provinces
& Counting

COGS per Gram: of ~C$0.66:4

Lemon Pound Cake; 19% to 24% THC
1

The forward-looking production capacity is based on several material factors and assumptions; please refer to the Company’s Q3-FY22 press release and MD&A. Facility expansion construction commencing in Q1-FY23 with expected completion in Q4-FY23; Current annual production will remain at ~6,000 kg, operating full capacity until completion of facility expansion and licensing.

2

Source: Government of Canada – Cannabis Industry Statistics (December 2021).

3

Facility expansion construction commencing in Q1-FY23 with expected completion in Q4-FY23; Current cultivation assets prior to completion of facility expansion includes: (i) Total Flowering & Cultivation area of 41,750 ft2 ; (ii) Total High-Tech Processing area of 15,000 ft2; and (iii) Total Nursery area of 10,000 ft2
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Excludes: (i) non-cash amortization & depreciation costs allocated to COGS. Includes: (ii) cash costs of shipping & packaging allocated to COGS. Non-IFRS measure and does not have any standardized definition or meaning under IFRS, and therefore may not be comparable to similar measures presented by other companies; please refer to the Appendix for reconciliation of non-IFRS measures in Q2-FY22 and Q3-FY22.
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OUR JOURNEY TO LEADERSHIP IN CULTIVATION
Tracing back to the inception of Canada’s renowned DelFresco® flagship, management has a long history in
establishing highly profitable indoor greenhouse cultivation ventures that has now enabled them to showcase
their cultivation expertise on a global scale through diversification into the cannabis markets:
July
2018

July - Aug
2020

Since
1998

Oct
2018

Sunrite Greenhouses
Ltd founded as a
greenhouse cultivator of
high-quality produce
under the DelFresco®
brand in Kingsville, ON.

Greenway Greenhouse
Cannabis Corporation
founded as a privately
held, majority-owned
subsidiary of Sunrite
Greenhouses Ltd

Production and sale of
cannabis products for
recreational and
medicinal purposes is
federally legalized
within Canada

Sep
2021
Feb
2021

Greenway obtains
Standard Nursery
License from Health
Canada & completed
retrofit construction of
Sunrite’s Leamington
greenhouse facility for
cannabis cultivation and
processing

Greenway obtains
Standard Cultivation
License from Health
Canada, making the
company a fully-licensed
cultivator and B2B
wholesales of premium
cannabis dried flower

Dec
2021
Greenway commences
trading via DirectListing to the CSE
(“GWAY”) – first official
quarter of harvest
production and sales
generated as a publiclylisted cannabis LP

Greenway announces
successful closing of
C$8.0MM private
placement, with
proceeds being used to
fund facility expansion &
quadruple annual
production capacity

HISTORICAL ERA:

NEW ERA:

QUALITY PRODUCE CULTIVATION

DIVERSIFICATION INTO CANNABIS CULTIVATION

Sunrite Greenhouses Ltd founded as a privately held family business under the
Del Fresco Group flagship focused on greenhouse cultivation of plant-based
produce – growing to one of Canada’s largest cultivators of indoor greenhouse
fruits and vegetables, winning numerous industry awards for quality

Leveraging decades of experience in building profitable greenhouse produce
cultivation ventures and applying the lean, high-margin cultivation methods
developed in-house throughout Sunrite’s history of greenhouse growing to
pursue new high-growth opportunities in the Canadian cannabis market
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COMPELLING PORTFOLIO OF PREMIUM DRIED FLOWER
The Greenway Difference:
Reputation for exceptional quality & highly trusted by end consumers

Sun County Kush

Blackberry Gelato #8

GG9

Lemon Pound Cake

THC:

20% - 27%

19% - 26%

20% - 24%

19% - 24%

Terpene (%):

1.8% - 3.0%

1.5% - 2.5%

1.8% - 3.1%

1.5% - 3.5%

Beta-Caryophyllene, Limonene,
Humulene

Beta-Caryophtllene, Limonene,
Humulene,

Myrcene, Beta-Caryo-phyllene,
Farnesene

Terpinolene, Limonene, Myercine,
Pinene

Bags, Pre-Rolls, Vape Pens

Bags, Pre-Rolls, Vape Pens

Bags and Pre-Rolls

Bags, Jars and Pre-Rolls

British Columbia, Alberta,
Saskatchewan, Manitoba, Ontario
and Medical nationwide

British Columbia, Alberta,
Saskatchewan, Ontario and Medical
nationwide

Saskatchewan, Manitoba and
Medical nationwide

British Columbia, Alberta,
Saskatchewan and Ontario

A nose of wood, rich spices, jet fuel
play against warm florals give this
house bred cultivar a recognizable
but unique profile to this indica
leaning hybrid. The smoke is creamy
in texture and heavy on the palate
with notes of citrus playing against
the gas and wood. Visually the
flowers are large with deep green
with brown pistils, the flower is of a
medium density and great structure
you’d expect from a Kush lineage
cultivar.

One of our grow team said it
perfectly, “it smells like a Blueberry
Toaster Strudel with Royal Icing. “This
sweet fruit forward cultivar also has
beautiful underlying notes of fuel,
maple and spice. Visually the
medium sized flowers are round,
dense and sticky with forest green
and purple throughout the flower.
The product produces a rich smooth
smoke with great creamy mouthfeel.

A total myrcene bomb of a cultivar
but our team agrees that this cultivar
is a vibe. With notes of red stone fruit,
spice and funk. Medium to large
flowers with light green hues and
amber pistils against some very
dense conical flowers. The smoke is
dense and heavy with a punchy
myrcene effect resting right behind
your eyes.

Lemon Pound Cake hails from
Central Mexico and brings lively
notes of citrus, fruit on top of subtle
sweet cream. The smoke is lighter on
the palate with a lush flavors of
mango curd playing against spicy
pine. Visually the flower is long and
skinny with a slightly hazy structure,
though the flower itself is dense and
spongy, with lime green, reddish
pistils and flashes of purple.

Terpenes:

Formats:
Provinces Sold:

Product
Description:
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METHODICAL APPROACH TO GROWING MARKET SHARE
Greenway’s strategy focuses first on leveraging our competitive edge in cultivation & low-cost production to quickly
capture larger market share in the high-growth Canadian Adult Recreational market, offering premium quality
dried cannabis flower products at low prices, with dried flower accounting for 65% of retail sales in Canada1

Canadian Adult-Use Recreational Cannabis Market 2
CY-2021 Provincial Market Share (%) of Total Adult Rec. Cannabis Store Sales in Canada

BC
14.0%

MB

~78%

3.8%

Of the total Canadian Adult-Use
Recreational Cannabis Market we have
access to through...

AB

ON

18.3%

37.5%

SK
4.0%

Canada – Adult Recreational Cannabis Store Sales
Ranked by 5 Provinces GWAY Products Are Sold In; CY 2019 – CY 2021

$1,500M
$1,000M

$1,472M

All references to "$" or "dollars"
are to Canadian dollars, in
millions, unless stated otherwise

CY-2019

CY-2020

CY-2021

$575M

$551M
$370M

$500M
$63M

$100M

$148M

$74M

$137M

$158M

$717M

$717M
$286M

$255M

$97M

MB
1

Source: Statistics Canada as of March 2021 Reporting Period; DOI: Cannabis market data - Canada.ca

2

Source: Statistics Canada. Table 20-10-0008-01 Retail trade sales by province and territory (x 1,000)

3

Source: Statistics Canada. See Appendix for Total Adult Recreational Cannabis Store Sales in Canada from CY 2019 – 2021.

SK

BC

AB

ON

5 Provinces
Our premium dried cannabis flower
products are sold in across Canada, which
equates to an opportunity worth an
estimated...

~C$3.05 Billion 3
In Total Addressable Market opportunity in
Canadian Adult-Use Recreational Cannabis
Market, where we have a competitive edge
in low-cost production and dried flower
quality
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CUTTING-EDGE CULTIVATION ASSETS
Location:
Kingsville, Ontario

Greenway’s unrivalled nursery facility
utilizes the most advanced technology in
propagation equipment & infrastructure

Current Nursery Area:
~10,000 ft2

to solve two major challenges facing

Nursery Area Upon
Completion of Facility
Expansion:
~53,000 ft2

large-scale growers – consistent access to
healthy clones and generating the
greatest return per square foot

Our Nursery Site Encompasses a Full-Suite of Advanced, Risk-Mitigating Cultivation Capabilities
LIVING CUBES:

MOTHER PLANTS:

CLONING:

ROOTING &
TRANSPLANTS:

PROPAGATION:

TRANSPORTATION:
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CUTTING-EDGE CULTIVATION ASSETS (CONT’D)
Prior to Greenway’s direct-listing to the CSE in September 2021, the Company invested ~C$10.6 million1 to complete
retrofit construction of one of the DelFresco® Group’s greenhouses to serve as the company’s primary state-of-theart cultivation facility for growing & cultivating premium cannabis intended for B2B dried flower wholesale
▪

▪

▪

▪

1

All clones cultivated by professional growing
team with >200 years combined experience in
indoor greenhouse cultivation operations
Leveraging state-of-the-art growing & crop-loss
protocols to transform seedlings into high-yield
producing plants (average ~180 grams dried
flower harvested per plant)
Dry bud is selected from a long list of phenotype
genetics for a strain and potency (+20% THC)
that is currently in demand with key sales
channels within Canada’s broader cannabis
market
Latest technological advancements installed
for indoor micro-climates provides a controlled
environment with access to exacting light, water,
temperature & ventilation to ensure high quality
flower

Location:
Leamington,
Ontario
Flowering and
Cultivation
Area:
~41,750 ft2
High-Tech
Processing
Area:
~15,000 ft2

Please refer to the Company’s Final Prospectus accessible on www.sedar.com (Retrofit construction of DelFresco® Group greenhouse into Greenway’s primary cultivation facility commenced in fall of 2019 & was completed in August 2020)
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Q1-FY23 FACILITY EXPANSION
Proceeds from successful closing of C$8.0 million equity offering in Dec 2021 will be used to fund capital
expenditures for a facility expansion, quadrupling current annual production capacity to ~24,000 kg /year1
▪

January 1st, 2022 cash position: ~C$9.6 million

▪

Plans to expand total flowering & cultivation, and
high-tech processing area to ~189,000 ft2 (from
~56,750 ft2) and total nursery area to ~53,000 ft2
(from ~10,000 ft2)

▪

Current Production
Capacity:
~6,000 kg / year
Future Capacity Upon
Completion of Facility
Expansion Project:
~24,000 kg / year

Facility expansion scheduled to commence in Q1FY23 with expected completion in Q4-FY23

Facility Expansion Capex Schedule:3
(All references to "$" or "dollars" are to Canadian dollars, millions)

C$5.75 M
C$3.75 M

Q1-FY23

Q2-FY23

+430% Increase

in projected annual EBITDA4

in nursery area

operating at full capacity

from 10,000 ft2 to 53,000 ft2

+300% Increase

+47% Increase

in flowering & cultivation area

in high-tech processing area

from 41,750 ft2 to 167,000 ft2

from 15,000 ft2 to 22,000 ft2

C$3.75 M

C$1.75 M

Q4-FY22

~C$20 Million

Q3-FY23

1

The forward-looking production capacity is based on several material factors and assumptions; please refer to the Company’s Q3-FY22 press release and MD&A. Facility expansion construction commencing in Q1-FY23 with expected completion in Q4-FY23; Current annual production will remain at ~6,000 kg, operating full capacity until completion of facility expansion and licensing.

2

The forward-looking estimate of costs is based on several material factors and assumptions. Please refer to the Company’s Q3-FY22 press release and MD&A.

3

The forward-looking schedule of capital expenditures is based on several material factors and assumptions. Please refer to the Company’s Q3-FY22 press release and MD&A.

4

The information on this slide is future-oriented financial information, and is subject to the risks, uncertainties and qualifications outlined in under the cautionary disclaimers regarding “Forward-Looking Statements”, and “Forward-Oriented Financial Information”, and the risk factors referenced in the "Risk Factors" section of the Company's Q3-FY22 MD&A as well as in the “Risk Factors” section of the additional disclaimer available in the Appendix. Without limiting the generality of those cautions, the expectations
concerning references to non-IFRS financial measures such as “adjusted EBITDA”, “adjusted EBITDA margins (%)”, “adjusted gross profit”, and “adjusted gross profit margins (%)” are based on the following general assumptions: (i) the Company’s ability to achieve a future minimum average sale price per gram of C$1.65; (ii) the Company’s ability to maintain future consistency in average yield per plant harvested approximating 180 grams; (iii) the Company’s ability to maintain future consistency in achieving a
maximum average all-in cash cost of production per gram of $0.65; (iv) the Company’s ability to maintain future consistency in achieving a maximum proportionate increase in total annual cash overhead costs of approximately C$765K per each additional 1-acre of total indoor greenhouse flowering & cultivation area expanded; (v) the Company’s ability to complete future facility expansion construction projects on time and within budgeted costs, including required licensing for additional indoor greenhouse
cannabis flowering & cultivation area; (vi) the Company’s ability to operate at full capacity on annualized basis upon completion of referenced facility expansion plans; (vii) the Company’s future ability to raise additional capital via private placement offering and the exercise of outstanding warrants with proceeds being used to fund facility expansion capital expenditures that are in excess of the Company’s current cash balance; (viii) the Company’s ability to maintain future consistency of total annual production
equaling total annual volume sales, expressed in terms of a total number of grams of cannabis dried flower; and (ix) future potential for material changes in legal regulation, market factors, inflation, or general economic conditions that may or may not have adverse impacts on the Company’s operating and financial performance. Non-IFRS financial measures and do not have any standardized meaning or definition under IFRS, and therefore may not be comparable to similar measures presented by other
companies; please refer to the Appendix for reconciliation of non-IFRS measures in for the trailing six months ended December 31, 2021, as well as the Company’s Q3-FY22 MD&A for definitions and a reconciliation to IFRS.
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Q1-FY23 FACILITY EXPANSION (CONT’D)
Comparative Illustration: Facility Expansion’s Potential Impact on 12-Month Run-Rate Performance:
WWW.GREENWAY.CA
CSE: GWAY

All references to "$" or "dollars"
are to Canadian dollars, unless
stated otherwise

Key Unit Economic Inputs:

Units:

Total Indoor Greenhouse Acreage

# acres

Equivalent Flowering & Cultivation Area
( x ) Avg. 12-Month Yield Harvested per ft2

# ft

2

Current Facility: 1-Acre Indoor Greenhouse Area

Facility Expansion: 4-Acre Indoor Greenhouse Area

Annualized P&L Run Rate (12 mo.)

Annualized P&L Run Rate (12 mo.)

1.0 acre
41,750 ft

4.0 acres
2

167,000 ft2

# grams

144 grams / ft2

144 grams / ft2

# grams

6,025,500 grams

24,102,000 grams

$ per gram

$1.15

$1.65

$ per gram

(0.66)

(0.65)

( = ) Est. Adjusted Gross Profit per Gram

$ per gram

$0.49

$1.00

Key Unit Economic Output:

Units:

Total Revenue

$

$6,929,325

$39,768,300

$

(3,976,830)

(15,666,300)

$

$2,952,495

$24,102,000

%

43%

61%

$

(1,510,898)

(3,808,000)

$

$1,441,597

$20,294,000

%

21%

( = ) Avg. 12-Month Volume Sales
Avg. Sales Price per Gram (ASP)
( - ) Avg. All-in Cash COGS per Gram

2

( - ) All-in Cash COGS of Total Grams Sold
( = ) Adjusted Gross Profit
Adjusted Gross Profit Margin %

( - ) Total Cash Overhead 4
( = ) Adjusted EBITDA
Adjusted EBITDA Margin %

5

3

51%

1

The forward-looking production capacity is based on several material factors and assumptions; please refer to the Company’s Q3-FY22 press release and MD&A. Facility expansion construction commencing in Q1-FY23 with expected completion in Q4-FY23; Current annual production will remain at ~6,000 kg, operating full capacity until completion of facility expansion and licensing.

2

Excludes: (i) non-cash amortization & depreciation costs allocated to COGS; Includes: (i) cash costs of shipping and packaging allocated to COGS. Non-IFRS measure and does not have any standardized definition or meaning under IFRS, and therefore may not be comparable to similar measures presented by other companies; please refer to the Appendix for reconciliation of non-IFRS measures in Q2-FY22 and Q3-FY22.

3

Excludes: (i) fair value adjustments related to the sale of inventory & growth of biological assets; and (ii) non-cash expenses allocated to COGS. Includes: (iii) cash costs of shipping & packaging. Adjusted gross profit and adjusted gross margins (%) are non-IFRS measures and do not have any standardized definition or meaning under IFRS, and therefore may not be comparable to similar measures presented by other companies; please refer to the Appendix for reconciliation of non-IFRS measures in Q2-FY22
and Q3-FY22.

4

Excludes: (i) non-cash amortization & depreciation costs allocated to COGS. Includes: (ii) cash costs of shipping & packaging allocated to COGS. Non-IFRS measure and does not have any standardized definition or meaning under IFRS, and therefore may not be comparable to similar measures presented by other companies; please refer to the Appendix for reconciliation of non-IFRS measures in Q2-FY22 and Q3-FY22.

5

The information on this slide is future-oriented financial information, and is subject to the risks, uncertainties and qualifications outlined in under the cautionary disclaimers regarding “Forward-Looking Statements”, and “Forward-Oriented Financial Information”, and the risk factors referenced in the "Risk Factors" section of the Company's Q3-FY22 MD&A as well as in the “Risk Factors” section of the additional disclaimer available in the Appendix. Without limiting the generality of those cautions, the expectations
concerning references to non-IFRS financial measures such as “adjusted EBITDA”, “adjusted EBITDA margins (%)”, “adjusted gross profit”, and “adjusted gross profit margins (%)” are based on the following general assumptions: (i) the Company’s ability to achieve a future minimum average sale price per gram of C$1.65; (ii) the Company’s ability to maintain future consistency in average yield per plant harvested approximating 180 grams; (iii) the Company’s ability to maintain future consistency in achieving a
maximum average all-in cash cost of production per gram of $0.65; (iv) the Company’s ability to maintain future consistency in achieving a maximum proportionate increase in total annual cash overhead costs of approximately C$765K per each additional 1-acre of total indoor greenhouse flowering & cultivation area expanded; (v) the Company’s ability to complete future facility expansion construction projects on time and within budgeted costs, including required licensing for additional indoor greenhouse
cannabis flowering & cultivation area; (vi) the Company’s ability to operate at full capacity on annualized basis upon completion of referenced facility expansion plans; (vii) the Company’s future ability to raise additional capital via private placement offering and the exercise of outstanding warrants with proceeds being used to fund facility expansion capital expenditures that are in excess of the Company’s current cash balance; (viii) the Company’s ability to maintain future consistency of total annual production
equaling total annual volume sales, expressed in terms of a total number of grams of cannabis dried flower; and (ix) future potential for material changes in legal regulation, market factors, inflation, or general economic conditions that may or may not have adverse impacts on the Company’s operating and financial performance. Non-IFRS financial measures and do not have any standardized meaning or definition under IFRS, and therefore may not be comparable to similar measures presented by other
companies; please refer to the Appendix for reconciliation of non-IFRS measures in for the trailing six months ended December 31, 2021, as well as the Company’s Q3-FY22 MD&A for definitions and a reconciliation to IFRS.
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STRONG COMPETITOR IN ADJUSTED MARGINS (%)
Performance in first ever trailing six months of revenue generating operations demonstrates high potential for
emergence as the industry-leader in Adjusted Gross Margins (%) & Adjusted EBITDA Margins (%)1 among peers:

Adjusted Gross Margins

2

Adjusted EBITDA Margins (%)

(%)

Greenway FY-22E & FY-23P –V– Trailing Six Months of Peer LPs
70%
60%

60%

* Competing for leadership in adjusted gross margins
(%) against peer LPs that are 4x – 10x larger in
market value *

50%

51%

40%

20%
10%

* Competing for leadership in adjusted EBITDA
margins (%) against peer LPs that are 4x – 10x larger
in market value *

61%

50%

30%

Greenway FY-22E & FY-23P –V– Trailing Six Months of Peer LPs

( 12 / 31 / 2021 )

43%

Market Cap:

~C$691 M

15%

46%

Market Cap:

48%

30%

( 12 / 31 / 2021 )
( 12 / 31 / 2021 )

( 12 / 31 / 2021 )

40%

2

Market Cap:

Market Cap:

1

~C$718 M

( 12 / 31 / 2021 )

~C$1,471 M

( 12 / 31 / 2021 )

( 12 / 31 / 2021 )

( 12 / 31 / 2021 )

( 12 / 31 / 2021 )

Market Cap:

Market Cap:

Market Cap:

Market Cap:

Market Cap:

~C$1,471 M

~C$691 M

~C$4,278 M

~C$718 M

~C$152 M

20%

Market Cap:

~C$4,278 M

( 12 / 31 / 2021 )

24%
20%

10%

2

1
15%

~C$152 M

-

51%

OGI

TIL

ACB

VFF

GWAY2

GWAY2

(10%)

(15%)

(12%)

(20%)
1 Greenway’s expected FY-22 (12-months ending March 31st, 2022) adjusted gross margin of ~48% and adjusted EBITDA margin of ~15%3
2 Upon expected completion of facility expansion in Q4-FY23 and once operating at full capacity of ~24,000 kg / year, Greenway’s projected (12-month run
rate) adjusted gross margin of ~61% and adjusted EBITDA margin of ~51%4
1

2

The information on this slide is future-oriented financial information, and is subject to the risks, uncertainties and qualifications outlined in under the cautionary disclaimers regarding “Forward-Looking Statements”, and “Forward-Oriented Financial Information”, and the risk factors referenced in the "Risk Factors" section of the Company's Q3-FY22 MD&A as well as in the “Risk Factors” section of the additional disclaimer available in the Appendix. Without limiting the generality of those cautions, the expectations
concerning references to non-IFRS financial measures such as “adjusted EBITDA”, “adjusted EBITDA margins (%)”, “adjusted gross profit”, and “adjusted gross profit margins (%)” are based on the following general assumptions: (i) the Company’s ability to achieve a future minimum average sale price per gram of C$1.65; (ii) the Company’s ability to maintain future consistency in average yield per plant harvested approximating 180 grams; (iii) the Company’s ability to maintain future consistency in achieving a
maximum average all-in cash cost of production per gram of $0.65; (iv) the Company’s ability to maintain future consistency in achieving a maximum proportionate increase in total annual cash overhead costs of approximately C$765K per each additional 1-acre of total indoor greenhouse flowering & cultivation area expanded; (v) the Company’s ability to complete future facility expansion construction projects on time and within budgeted costs, including required licensing for additional indoor greenhouse
cannabis flowering & cultivation area; (vi) the Company’s ability to operate at full capacity on annualized basis upon completion of referenced facility expansion plans; (vii) the Company’s future ability to raise additional capital via private placement offering and the exercise of outstanding warrants with proceeds being used to fund facility expansion capital expenditures that are in excess of the Company’s current cash balance; (viii) the Company’s ability to maintain future consistency of total annual production
equaling total annual volume sales, expressed in terms of a total number of grams of cannabis dried flower; and (ix) future potential for material changes in legal regulation, market factors, inflation, or general economic conditions that may or may not have adverse impacts on the Company’s operating and financial performance. Non-IFRS financial measures and do not have any standardized meaning or definition under IFRS, and therefore may not be comparable to similar measures presented by other
companies; please refer to the Appendix for reconciliation of non-IFRS measures in for the trailing six months ended December 31, 2021, as well as the Company’s Q3-FY22 MD&A for definitions and a reconciliation to IFRS.
Excludes: (i) fair value adjustments related to the sale of inventory & growth of biological assets; and (ii) non-cash expenses allocated to COGS. Includes: (iii) cash costs of shipping & packaging. Adjusted gross profit and adjusted gross margins (%) are non-IFRS measures and do not have any standardized definition or meaning under IFRS, and therefore may not be comparable to similar measures presented by other companies; please refer to the Appendix for reconciliation of non-IFRS measures in Q2-FY22
and Q3-FY22.

3

Greenway’s fiscal 12-months ending March 31st, 2022, will only be a total of 9-months ended of revenue generating quarters since direct-listing to CSE as a cannabis LP (reported financial results for first ever revenue generating quarter in Q2-FY22 which, was 6 months ended September 2021 in FY-2022 by number of fiscal months, but only 3 months ended of revenue generating operations in FY-2022)

4

The forward-looking production capacity is based on several material factors and assumptions; please refer to the Company’s Q3-FY22 press release and MD&A. Facility expansion construction commencing in Q1-FY23 with expected completion in Q4-FY23; Current annual production will remain at ~6,000 kg, operating full capacity until completion of facility expansion and licensing.
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WHY GREENWAY?
Greenway’s competitive edge is driven by our focus on 4 key points of differentiation, each designed to build and
deliver shareholder value by outperforming our competitors who remain deeply rooted in the “traditional cannabis
business model” – characterized by unprofitable unit economics, high financial leverage, and excessive overhead costs
All references to "$" or "dollars" are to Canadian dollars, in millions, except for per unit measures

Peer Canadian
Cannabis LPs:

Exchange
Ticker:

Total
Debt: 2

( total no. # grams per plant )

Avg. Yield per Plant:

Avg. All-in Cash COGS per
Gram: 3

Adj. EBITDA Margin (%): 4
( Trailing Six Months Ended Actuals )

$4,278.4

$40.4

$944.9

N/A

N/A

+ 20.5 %

TSX: ACB

$1,471.2

$15.2

$400.0

~39 g 5

~$1.80 /g 5b

- 14.8 %

TSX: VFF

$718.2

$11.6

$97.8

N/A

~$0.70 /g 6

+ 24.4 %

TSX: OGI

$690.5

~129 g 7

~$1.00 /g 7b

CSE: GWAY

3

Total Executive
Compensation:1

TSX: TLRY

Peer Group Avg.

1

Market Cap:
( as of close on Dec. 31, 2021 )

1

$3.8

2

$5.9

3

4

- 12.1 %

$1,789.6

$17.8

$362.2

~84 g

~$1.17 /g

+ 4.5%

$151.9

$0.36

$10.7

~180 g

~$0.66 /g

+ 12.5 %

LEAN OVERHEAD & LOW COST BUSINESS MODEL –

Larger management & insider
ownership (~70%) provides incentive for key executives to avoid excessive compensation packages
that are a common trait of the “traditional cannabis business model” seen in peer LPs, enabling the
Company to maintain downwards pressure on total overhead costs each year as production scales

2

CLEAN BALANCE SHEET – Current portion of LT debt is $6.2MM, with only $4.5MM remaining in

COMPETITIVE ADVANTAGE IN CULTIVATION

4

STRONG POSITIVITY OF ADJ. EBITDA MARGINS (%)

– Leadership’s expertise and proven +40
year tenure in scaling indoor greenhouse cultivation ventures to profitability enables the Company
to harvest yields that are +114% above peer LP averages, keeping constant downwards pressure on
average all-in cash COGS per gram as production scales

LT debt on the Balance Sheet; expected Adj. EBITDA of ~C$20.0MM8 upon completion of Q1-FY23 facility
expansion will provide cash flow flexibility to pay down debt, reinvest in additional acreage for further
expansion, or distribute dividends to shareholders
– The combination of key points #1,
#2, and #3 result in a synergistic congruence of lean overhead cost structure, minimal debt or debt
coverage payments, and ability to leverage expertise in cultivation to gradually scale towards mass
production while delivering profitable results to our valued shareholders

1

Source: Capital IQ; includes Board of Directors

2

As of each company’s latest quarter quarter-ended financial report

3

Excludes: (i) non-cash amortization & depreciation costs allocated to COGS; Includes: (ii) cash costs of shipping and packaging allocated to COGS. Non-IFRS measure and does not have any standardized definition or meaning under IFRS, and therefore may not be comparable to similar measures presented by other companies; please refer to the Appendix for reconciliation of non-IFRS measures in Q2-FY22 and Q3-FY22.

4

Adjusted EBITDA margins (%) shown for Greenway and peer LPs reflect the trailing six months based on most recent 2 quarters ended; Adjusted EBITDA and adjusted EBITDA margins (%) are non-IFRS financial measures and do not have any standardized meaning or definition under IFRS, and therefore may not be comparable to similar measures presented by other companies; please refer to the Appendix for reconciliation of non-IFRS measures in Q2-FY22 and Q3-FY22, as well as the Company’s Q3FY22 MD&A for definitions and a reconciliation to IFRS.

5, 5b
6
7, 7b

8

Source: Aurora Cannabis Inc., Condensed Consolidated Interim Financial Statements (for the three months ended September 30, 2021; p.16)
Source: Raymond James Ltd., Village Farms International Inc., Equity Research Report (October 2021)
Source: Organigram Holdings Inc., Management’s Discussion and Analysis of Financial Condition and Results of Operations (3-Months and Year Ended August 31, 2021; p.7, 26, & 33)

The information on this slide is future-oriented financial information, and is subject to the risks, uncertainties and qualifications outlined in under the cautionary disclaimers regarding “Forward-Looking Statements”, and “Forward-Oriented Financial Information”, and the risk factors referenced in the "Risk Factors" section of the Company's Q3-FY22 MD&A as well as in the “Risk Factors” section of the additional disclaimer available in the Appendix. Without limiting the generality of those cautions, the
expectations concerning references to non-IFRS financial measures such as “adjusted EBITDA”, “adjusted EBITDA margins (%)”, “adjusted gross profit”, and “adjusted gross profit margins (%)” are based on the following general assumptions: (i) the Company’s ability to achieve a future minimum average sale price per gram of C$1.65; (ii) the Company’s ability to maintain future consistency in average yield per plant harvested approximating 180 grams; (iii) the Company’s ability to maintain future consistency
in achieving a maximum average all-in cash cost of production per gram of $0.65; (iv) the Company’s ability to maintain future consistency in achieving a maximum proportionate increase in total annual cash overhead costs of approximately C$765K per each additional 1-acre of total indoor greenhouse flowering & cultivation area expanded; (v) the Company’s ability to complete future facility expansion construction projects on time and within budgeted costs, including required licensing for additional indoor
greenhouse cannabis flowering & cultivation area; (vi) the Company’s ability to operate at full capacity on annualized basis upon completion of referenced facility expansion plans; (vii) the Company’s future ability to raise additional capital via private placement offering and the exercise of outstanding warrants with proceeds being used to fund facility expansion capital expenditures that are in excess of the Company’s current cash balance; (viii) the Company’s ability to maintain future consistency of total
annual production equaling total annual volume sales, expressed in terms of a total number of grams of cannabis dried flower; and (ix) future potential for material changes in legal regulation, market factors, inflation, or general economic conditions that may or may not have adverse impacts on the Company’s operating and financial performance. Non-IFRS financial measures and do not have any standardized meaning or definition under IFRS, and therefore may not be comparable to similar measures
presented by other companies; please refer to the Appendix for reconciliation of non-IFRS measures in for the trailing six months ended December 31, 2021, as well as the Company’s Q3-FY22 MD&A for definitions and a reconciliation to IFRS.
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CAPITALIZATION & OWNERSHIP STRUCTURE
Capitalization & Ownership Structure
( Nine Months Ended December 31, 2021 )

5.6%

No. (#)

As a % of

Shares Held

Fully-Diluted Shares

Management & Insiders

101,587,894

68.9%

Public & Others (Free Float)

28,286,853

19.2%

129,874,747

88.1%

In the Money ("ITM")

9,363,000

6.3%

Out of the Money ("OTM")

8,274,818

5.6%

Management & Insiders

Public & Others (Free Float)

Fully-Diluted Common Shares

147,512,565

100.0%

ITM Options & Warrants

OTM Options & Warrants

Basic Common Shares

6.3%

68.9%

Ownership (%)
Fully-Diluted

19.2%

Options & Warrants:

~70% Management & Insider ownership creates strong alignment between management and shareholder
interests, reflecting one of the key factors that enables the company to maintain a lean overhead structure

while scaling production; management’s short and long-term objective is to keep executive cash compensation
in salary and bonus minimal, holding their cash compensation intrinsically tied to stock price performance
through their ownership
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Q2-FY22 FINANCIAL HIGHLIGHTS
Strong quarter results & adjusted margins validates Greenway’s lean overhead business model, reporting
profitability after adjustments for non-cash and non-recurring items in our very first revenue-generating quarter
period ended since going public via direct-listing to CSE in September 2021:
( All references to "$" or "dollars" are to Canadian dollars, in millions, unless stated otherwise )

$1.16m

$0.53m

$0.63m

$0.36m

$0.27m

TOTAL

TOTAL ALL-IN

ADJUSTED

TOTAL CASH

ADJUSTED

REVENUE

CASH COGS1

GROSS PROFIT2

OVERHEAD3

EBITDA4

~1.01m

~54.4%

$0.52

~180g

~23.5%

TOTAL

ADJ. GROSS

ALL-IN CASH

AVG. YIELD

ADJ. EBITDA

GRAMS SOLD

MARGIN (%)2b

COGS / GRAM1b

PER PLANT

MARGIN (%)4b

1, 1b

Excludes: (i) non-cash amortization & depreciation costs allocated to COGS; Includes: (ii) cash costs of shipping and packaging allocated to COGS. Non-IFRS measure and does not have any standardized definition or meaning under IFRS, and therefore may not be comparable to similar measures presented by other companies; please refer to the Appendix for reconciliation of non-IFRS measures in Q2-FY22 and Q3-FY22.

2, 2b

Excludes: (i) fair value adjustments related to the sale of inventory & growth of biological assets; and (ii) non-cash expenses allocated to COGS. Includes: (iii) cash costs of shipping & packaging. Adjusted gross profit and adjusted gross margins (%) are non-IFRS measures and do not have any standardized definition or meaning under IFRS, and therefore may not be comparable to similar measures presented by other companies; please refer to the Appendix for reconciliation of non-IFRS measures in Q2FY22 and Q3-FY22.

3
4, 4b

Excludes non-cash expenses related to amortization, depreciation, share-based compensation, transaction costs, bad debt expense & non-recurring expenses. Non-IFRS measure and does not have any standardized definition or meaning under IFRS, and therefore may not be comparable to similar measures presented by other companies; please refer to the Appendix for reconciliation of non-IFRS measures in Q2-FY22 and Q3-FY22.
Non-IFRS financial measure and does not have any standardized meaning or definition under IFRS, and therefore may not be comparable to similar measures presented by other companies; please refer to the Appendix for reconciliation of non-IFRS measures in Q2-FY22 and Q3-FY22, as well as the Company’s Q3-FY22 MD&A for definitions and a reconciliation to IFRS.
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EXPERIENCED & TALENTED MANAGEMENT TEAM
JAMIE D’ALIMONTE

CARL MASTRONARDI

CEO, FOUNDER, CO-CHAIR

PRESIDENT, FOUNDER, CO-CHAIR

✓ Chief Executive Officer of Del Fresco

Group®

✓ President of Del Fresco Group®
✓ Award winning commercial grower,

✓ Over 25 years commercial

greenhouse growing experience
✓ Data-driven approach to daily

operations

with over 35 years commercial
greenhouse growing experience
✓ Oversees 4 million square feet of

greenhouse facilities

DARREN PEDDLE - CPA, CA

MARTY KOMSA

DENNIS STAUDT – CPA, CA

CFO, DIRECTOR

INDEPENDENT DIRECTOR

INDEPENDENT DIRECTOR

✓ CFO of Del Fresco Group®

✓ Retired President and CEO of WFCU Credit Union

✓ CPA, CA with finance expertise in the agricultural

✓ Over 40 years experience in the financial services

field
✓ Prior accounting experience with KPMG LLP and

HMID LLP

sector & renowned leader in strategic planning
✓ Recognized with numerous awards and

designations

✓ Former Board member of Aphria, and current

board member of HAVN Life Sciences Inc & HYTN
Innovations Inc (CSE:HYTN)
✓ Over 35 years experience in accounting and

auditing, including 22 years as a Partner at PwC in
the Audit & Assurance Group
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MANAGEMENT GUIDANCE & OUTLOOK1
Q4-FY22 to H1-FY24
✓ Expecting a strong finish to the Company’s very first fiscal year in upcoming Q4-FY22 ending March 31st, 2022 – revenue
is expected to approximate similar figures to Q2-FY22 & Q3-FY22, with improvements in adjusted gross margin (%) and
adjusted EBITDA in Q4-FY22 as compared to Q3-FY22, approximating similar results in these non-IFRS measures to those
reported in Q2-FY22

✓ Revenue expected to increase moderately through FY23 and more significantly in H1-FY24 as the Company steadily

increases Average Sale Price per Gram, as well as ramp of 12-month production capacity to ~24,000 kg2 upon completion of
planned facility expansion to total flowering & cultivation, and high-tech processing area of ~189,000 ft2 (from ~56,750 ft2) and
total nursery area of ~53,000 ft2 (from ~10,000 ft2)

✓ Adjusted gross margin (%) & adjusted EBITDA throughout FY23 expected to maintain similar levels to those reported in
trailing six-month actuals as of Q3-FY22 ended December 31, 2021; and

▪ Adjusted gross margin (%) & adjusted EBITDA throughout H1-FY24 expected to increase significantly as the
Company gradually scales to full capacity production of 24,000 kg / year, with an increase in Average Sales
Price and sales volume delivering improved margins due to the Company’s ability to maintain low overhead costs
relative to the forecast rise in production

✓ The Company also expects that continued focus on producing high-quality, premium dried flower at a lower price than
peer LP operators will benefit revenues due to gradual capture of market share in Canada’s wholesale cannabis segment

✓ Continued optimization of cannabis cultivation process and cultivar-specific adjustments is expected to further improve
product quality and product demand via increases in average THC ranges and terpene production
1

The information on this slide is future-oriented financial information, and is subject to the risks, uncertainties and qualifications outlined in under the cautionary disclaimers regarding “Forward-Looking Statements”, and “Forward-Oriented Financial Information”, and the risk factors referenced in the "Risk Factors" section of the Company's Q3-FY22 MD&A as well as in the “Risk Factors” section of the additional disclaimer available in the Appendix. Without limiting the generality of those cautions, the expectations
concerning references to non-IFRS financial measures such as “adjusted EBITDA”, “adjusted EBITDA margins (%)”, “adjusted gross profit”, and “adjusted gross profit margins (%)” are based on the following general assumptions: (i) the Company’s ability to achieve a future minimum average sale price per gram of C$1.65; (ii) the Company’s ability to maintain future consistency in average yield per plant harvested approximating 180 grams; (iii) the Company’s ability to maintain future consistency in achieving a
maximum average all-in cash cost of production per gram of $0.65; (iv) the Company’s ability to maintain future consistency in achieving a maximum proportionate increase in total annual cash overhead costs of approximately C$765K per each additional 1-acre of total indoor greenhouse flowering & cultivation area expanded; (v) the Company’s ability to complete future facility expansion construction projects on time and within budgeted costs, including required licensing for additional indoor greenhouse
cannabis flowering & cultivation area; (vi) the Company’s ability to operate at full capacity on annualized basis upon completion of referenced facility expansion plans; (vii) the Company’s future ability to raise additional capital via private placement offering and the exercise of outstanding warrants with proceeds being used to fund facility expansion capital expenditures that are in excess of the Company’s current cash balance; (viii) the Company’s ability to maintain future consistency of total annual production
equaling total annual volume sales, expressed in terms of a total number of grams of cannabis dried flower; and (ix) future potential for material changes in legal regulation, market factors, inflation, or general economic conditions that may or may not have adverse impacts on the Company’s operating and financial performance. Non-IFRS financial measures and do not have any standardized meaning or definition under IFRS, and therefore may not be comparable to similar measures presented by other
companies; please refer to the Appendix for reconciliation of non-IFRS measures in for the trailing six months ended December 31, 2021, as well as the Company’s Q3-FY22 MD&A for definitions and a reconciliation to IFRS.

2

The forward-looking production capacity is based on several material factors and assumptions; please refer to the Company’s Q3-FY22 press release and MD&A. Facility expansion construction commencing in Q1-FY23 with expected completion in Q4-FY23; Current annual production will remain at ~6,000 kg, operating full capacity until completion of facility expansion and licensing.
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KEY CONTACTS

DARREN PEDDLE

contact@greenway.ca

CFO & DIRECTOR

SAM NEHMETALLAH

invest@greenway.ca

INVESTOR RELATIONS

WWW.GREENWAY.CA
CSE: GWAY

CORPORATE PRESENTATION
Q4 – FY`22

APPENDIX

WWW.GREENWAY.CA
CSE: GWAY
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SIZEABLE CANADIAN MARKET OPPORTUNITY 1
CANADIAN ADULT RECREATIONAL CANNABIS SECTOR REVENUE REPORTED BY STORE SALES
RANKED BY THE 5 PROVINCES GREENWAY’S PRODUCTS ARE SOLD IN
All references to "$" or "dollars" are to Canadian dollars, in millions, unless stated otherwise
WWW.GREENWAY.CA

CY-2019

CY-2020

CY-2021

CAGR %

CY-2021

CSE: GWAY

Jan`19 - Dec`19

Jan`20 - Dec`20

Jan`21 - Dec`21

CY-2019 to CY-2021

Market Share %

Ontario

$285.9

$717.4

$1,472.3

126.9%

37.5%

Alberta

$255.1

$574.7

$716.7

67.6%

18.3%

British Columbia

$96.7

$369.7

$551.4

138.8%

14.0%

Saskatchewan

$73.6

$136.5

$158.3

46.7%

4.0%

Manitoba

$62.5

$100.0

$148.3

54.0%

3.8%

$773.8

$1,898.3

$3,047.1

98.4%

77.6%

$416.4

$716.0

$877.8

45.2%

22.4%

$1,190.2

$2,614.3

$3,924.9

81.6%

100.0%

Sub Total in 5 Provinces
Sub Total in Remaining
Provinces & Territories
Total Canada
(All Provinces)
1

Source: Statistics Canada. Table 20-10-0008-01 Retail trade sales by province and territory (x 1,000)
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SENSITIVITY TABLE (A): NEAR-TERM ADJ. EBITDA ANALYSIS
Near-Term Growth Strategy Snapshot:
Facility Expansion to 4-Acres Total Indoor Greenhouse Area ( ~24,000 kg/yr1 )
* Sensitivity analysis holds total no. (#) acres of indoor cultivation area
fixed at 4-acres total (equivalent Flowering & Cultivation of ~167,000 ft2) *

Avg. All-in
Cash COGS
per Gram3

WWW.GREENWAY.CA
CSE: GWAY

All references to "$" or "dollars"
are to Canadian dollars, unless
stated otherwise

Avg. Sale Price per Gram (ASP)

Adjusted
EBITDA2

$1.20

$1.35

$1.50

$1.65

$1.80

$1.95

$2.10

$(0.45)

$14,268,500

$17,883,800

$21,499,100

$25,114,400

$28,729,700

$32,345,000

$35,960,300

$(0.50)

$13,063,400

$16,678,700

$20,294,000

$23,909,300

$27,524,600

$31,139,900

$34,755,200

$(0.55)

$11,858,300

$15,473,600

$19,088,900

$22,704,200

$26,319,500

$29,934,800

$33,550,100

$(0.60)

$10,653,200

$14,268,500

$17,883,800

$21,499,100

$25,114,400

$28,729,700

$32,345,000

$20,294,000

$23,909,300

$27,524,600

$31,139,900

1

$(0.65)

$9,448,100

$13,063,400

$16,678,700

$(0.70)

$8,243,000

$11,858,300

$15,473,600

$19,088,900

$22,704,200

$26,319,500

$29,934,800

$(0.75)

$7,037,900

$10,653,200

$14,268,500

$17,883,800

$21,499,100

$25,114,400

$28,729,700

1
Greenway’s expected 12-month run-rate of Adj. EBITDA is ~C$20 million upon expected completion of facility expansion
to 4-acres of total indoor cultivation space in Q4-FY23 (~24,000 kg / year, assuming operations at full capacity)
1 The forward-looking production capacity is based on several material factors and assumptions; please refer to the Company’s Q3-FY22 press release and MD&A. Facility expansion construction commencing in Q1-FY23 with expected completion in Q4-FY23; Current annual production will remain at ~6,000 kg, operating full capacity until completion of facility expansion and licensing.
2 The information on this slide is future-oriented financial information, and is subject to the risks, uncertainties and qualifications outlined in under the cautionary disclaimers regarding “Forward-Looking Statements”, and “Forward-Oriented Financial Information”, and the risk factors referenced in the "Risk Factors" section of the Company's Q3-FY22 MD&A as well as in the “Risk Factors” section of the additional disclaimer available in the Appendix. Without limiting the generality of those cautions, the expectations
concerning references to non-IFRS financial measures such as “adjusted EBITDA”, “adjusted EBITDA margins (%)”, “adjusted gross profit”, and “adjusted gross profit margins (%)” are based on the following general assumptions: (i) the Company’s ability to achieve a future minimum average sale price per gram of C$1.65; (ii) the Company’s ability to maintain future consistency in average yield per plant harvested approximating 180 grams; (iii) the Company’s ability to maintain future consistency in achieving a
maximum average all-in cash cost of production per gram of $0.65; (iv) the Company’s ability to maintain future consistency in achieving a maximum proportionate increase in total annual cash overhead costs of approximately C$765K per each additional 1-acre of total indoor greenhouse flowering & cultivation area expanded; (v) the Company’s ability to complete future facility expansion construction projects on time and within budgeted costs, including required licensing for additional indoor greenhouse
cannabis flowering & cultivation area; (vi) the Company’s ability to operate at full capacity on annualized basis upon completion of referenced facility expansion plans; (vii) the Company’s future ability to raise additional capital via private placement offering and the exercise of outstanding warrants with proceeds being used to fund facility expansion capital expenditures that are in excess of the Company’s current cash balance; (viii) the Company’s ability to maintain future consistency of total annual production
equaling total annual volume sales, expressed in terms of a total number of grams of cannabis dried flower; and (ix) future potential for material changes in legal regulation, market factors, inflation, or general economic conditions that may or may not have adverse impacts on the Company’s operating and financial performance. Non-IFRS financial measures and do not have any standardized meaning or definition under IFRS, and therefore may not be comparable to similar measures presented by other
companies; please refer to the Appendix for reconciliation of non-IFRS measures in for the trailing six months ended December 31, 2021, as well as the Company’s Q3-FY22 MD&A for definitions and a reconciliation to IFRS.

3 Excludes: (i) non-cash amortization & depreciation costs allocated to COGS; Includes: (ii) cash costs of shipping and packaging allocated to COGS. Non-IFRS measure and does not have any standardized definition or meaning under IFRS, and therefore may not be comparable to similar measures presented by other companies; please refer to the Appendix for reconciliation of non-IFRS measures in Q2-FY22 and Q3-FY22.
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SENSITIVITY TABLE (B): LONG-TERM ADJ. EBITDA ANALYSIS
Long-Term Growth Strategy Snapshot:
Facility Expansion to 11-Acres in Total Indoor Greenhouse Area ( ~65,000 kg/yr 1 )
* Sensitivity analysis holds Avg. All-in Cash COGS per Gram2 fixed at $(0.65) per gram *

Adjusted
EBITDA 3

$1.20

4 Acres
Total No. (#)
Greenhouse
Acres

&
Equivalent
Indoor
Flowering &
Cultivation
Area in ft2

167,000 ft2

5 Acres
208,750 ft2

7 Acres
292,250 ft2

9 Acres
375,750 ft2

11 Acres
459,250 ft2

1

$1.35
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Avg. Sale Price per Gram (ASP)
$1.50

$1.65

$1.80

$1.95

$2.10

$9,448,100

$13,063,400

$16,678,700

$20,294,000

$23,909,300

$27,524,600

$31,139,900

$11,996,424

$16,515,549

$21,034,674

$25,553,799

$30,072,924

$34,592,049

$39,111,174

$17,093,073

$23,419,848

$29,746,623

$36,073,398

$42,400,173

$48,726,948

$55,053,723

$22,189,722

$30,324,147

$38,458,572

$46,592,997

$54,727,422

$62,861,847

$70,996,272

$27,286,370

$37,228,445

$47,170,520

$57,112,595

$67,054,670

$76,996,745

$86,938,820

1

Greenway’s long-term growth strategy is to continue scaling its indoor greenhouse acreage to 11-acres total using available adjacent land on the Company’s property which,
management expects would generate a 12-month run-rate Adjusted EBITDA of ~C$57 million3b. Greenway’s leadership team has a proven track record of their ability to rapidly grow
indoor greenhouse cultivation ventures to profitability, previously scaling the DelFresco® Group’s produce operations from 1-acre of indoor greenhouse growing space to >100-acres
during their +40 year tenure in the produce business. Management believes that by repeating the same business model and high-margin, low-cost cultivation methods utilized to
scale the DelFresco® Group’s produce operations to >100-acres, Greenway can achieve a similar rapid path to profitability in the wholesale cannabis market.

1 The forward-looking production capacity is based on several material factors and assumptions; please refer to the Company’s Q3-FY22 press release and MD&A. Facility expansion construction commencing in Q1-FY23 with expected completion in Q4-FY23; Current annual production will remain at ~6,000 kg, operating full capacity until completion of facility expansion and licensing.
2 Excludes: (i) non-cash amortization & depreciation costs allocated to COGS; Includes: (ii) cash costs of shipping and packaging allocated to COGS. Non-IFRS measure and does not have any standardized definition or meaning under IFRS, and therefore may not be comparable to similar measures presented by other companies; please refer to the Appendix for reconciliation of non-IFRS measures in Q2-FY22 and Q3-FY22.
3 The information on this slide is future-oriented financial information, and is subject to the risks, uncertainties and qualifications outlined in under the cautionary disclaimers regarding “Forward-Looking Statements”, and “Forward-Oriented Financial Information”, and the risk factors referenced in the "Risk Factors" section of the Company's Q3-FY22 MD&A as well as in the “Risk Factors” section of the additional disclaimer available in the Appendix. Without limiting the generality of those cautions, the expectations
concerning references to non-IFRS financial measures such as “adjusted EBITDA”, “adjusted EBITDA margins (%)”, “adjusted gross profit”, and “adjusted gross profit margins (%)” are based on the following general assumptions: (i) the Company’s ability to achieve a future minimum average sale price per gram of C$1.65; (ii) the Company’s ability to maintain future consistency in average yield per plant harvested approximating 180 grams; (iii) the Company’s ability to maintain future consistency in achieving a
maximum average all-in cash cost of production per gram of $0.65; (iv) the Company’s ability to maintain future consistency in achieving a maximum proportionate increase in total annual cash overhead costs of approximately C$765K per each additional 1-acre of total indoor greenhouse flowering & cultivation area expanded; (v) the Company’s ability to complete future facility expansion construction projects on time and within budgeted costs, including required licensing for additional indoor greenhouse
cannabis flowering & cultivation area; (vi) the Company’s ability to operate at full capacity on annualized basis upon completion of referenced facility expansion plans; (vii) the Company’s future ability to raise additional capital via private placement offering and the exercise of outstanding warrants with proceeds being used to fund facility expansion capital expenditures that are in excess of the Company’s current cash balance; (viii) the Company’s ability to maintain future consistency of total annual production
equaling total annual volume sales, expressed in terms of a total number of grams of cannabis dried flower; and (ix) future potential for material changes in legal regulation, market factors, inflation, or general economic conditions that may or may not have adverse impacts on the Company’s operating and financial performance. Non-IFRS financial measures and do not have any standardized meaning or definition under IFRS, and therefore may not be comparable to similar measures presented by other
companies; please refer to the Appendix for reconciliation of non-IFRS measures in for the trailing six months ended December 31, 2021, as well as the Company’s Q3-FY22 MD&A for definitions and a reconciliation to IFRS.
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RECONCILIATION OF NON-IFRS MEASURES
ADJUSTED EBITDA & ADJUSTED EBITDA MARGINS (%)
( TRAILING SIX MONTHS ENDED DECEMBER 31ST, 2021)
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CSE: GWAY

All references to "$" or "dollars"
are to Canadian dollars, unless
stated otherwise

Reported Revenue:
Reported Net Income / (Loss):
+ Interest income / (expense), net
- Rental income
+ FV adjustment on sale of inventory
- FV adjustment on growth of biological assets
+ Inventory impairment
+ Amortization
+ Share-based compensation
+ Bad Debt
+ Transaction costs
+ Amortization & Depreciation Expense Allocated to COGS
= Adjusted EBITDA
Adjusted EBITDA Margin as a % of Revenue

TOTAL:
Q2-FY22 & Q3-FY22
Trailing Six Months Ended December 31st 2021

$2,343,116
$(1,728,535)
441,533
(125,000)
1,083,159
(702,176)
211,395
376,750
127,300
147,740
171,910
288,591
+ $292,667
+ 12.5%
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RECONCILIATION OF NON-IFRS MEASURES (CONT’D)
ALL-IN CASH COGS (PER GRAM), ADJUSTED GROSS PROFIT (%) & TOTAL CASH OVERHEAD
( TRAILING SIX MONTHS ENDED DECEMBER 31ST, 2021 )
WWW.GREENWAY.CA
CSE: GWAY

All references to "$" or "dollars"
are to Canadian dollars, unless
stated otherwise

Reported Revenue:
Reported Cost of Goods Sold:

+ Amortization & Depreciation Expense Allocated to COGS
= All-in Cash Cost of Goods Sold
All-in Cash COGS per Gram ( All-in Cash COGS / Total # grams sold )
Adjusted Gross Profit ( Reported Revenue – All-in Cash COGS )
Adjusted Gross Profit Margin as a % of Revenue
Reported Operating Expense:
+ Amortization
+ Share-Based Compensation
+ Transaction Costs
+ Bad Debt Expense
= Total Cash Overhead

TOTAL:
Q2-FY22 & Q3-FY22
Trailing Six Months Ended December 31st 2021

$2,343,116
$(1,583,591)

288,591
$(1,295,000)
$(0.66)
$1,048,116
+ 44.7%
$(1,579,149)
376,750
127,300
171,910
147,740
$(755,449)

Adjusted EBITDA ( Adjusted Gross Profit – Total Cash Overhead )

+ $292,667

Adjusted EBITDA Margin as a % of Revenue

+ 12.5%
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ADDITIONAL DISCLAIMER
RISK FACTORS
Whether the Company’s actual results, performance, or achievements will conform to Greenway’s expectations and predictions is subject to several known and unknown risks, uncertainties, assumptions
and other factors. Certain of these risk factors can be found in the Company’s long form non-offering prospectus dated September 3, 2021, as well as the Company’s Q3-FY2022 MD&A filed under
Greenway’s profile at www.sedar.com.
Additional risk factors not included in the long form non-offering Prospectus which could affect future results and could cause results to differ materially from those expressed in the forward-looking
statements and future-oriented financial information contained throughout this Presentation in connection with future expectations of the Company’s performance by way of reference to certain nonIFRS financial measures (including, but not limited to “Adjusted EBITDA”, “Adjusted EBITDA Margins (%)”, “Adjusted Gross Profit”, and “Adjusted Gross Profit Margins (%)”), include: (i) the Company’s ability
to achieve a future minimum average sale price per gram of C$1.65; (ii) the Company’s ability to maintain future consistency in average yield per plant harvested approximating 180 grams; (iii) the
Company’s ability to maintain future consistency in achieving a maximum average all-in cash cost of production per gram of $0.65; (iv) the Company’s ability to maintain future consistency in achieving a
maximum proportionate increase in total annual cash overhead costs of approximately C$765K per each additional 1-acre of total indoor greenhouse flowering & cultivation area expanded; (v) the
Company’s ability to complete future facility expansion construction projects on time and within budgeted costs, including required licensing for additional indoor greenhouse cannabis flowering &
cultivation area; (vi) the Company’s ability to operate at full capacity on annualized basis upon completion of referenced facility expansion plans; (vii) the Company’s future ability to raise additional capital
via private placement offering and the exercise of outstanding warrants with proceeds being used to fund facility expansion capital expenditures that are in excess of the Company’s current cash balance;
(viii) the Company’s ability to maintain future consistency of total annual production equaling total annual volume sales, expressed in terms of a total number of grams of cannabis dried flower; and (ix)
future potential for material changes in legal regulation, market factors, inflation, or general economic conditions that may or may not have adverse impacts on the Company’s operating and financial
performance.
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